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Pairing Advisory Business with 
Annuities
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We make it easy for the advisor by 
making it easy for the client to 

understand.
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Well Packaged Allocations 5-Year Beta Relative to S&P500

.45 .58 .73Beta

As of 3/31/24
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Client-Friendly Concept Pieces
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The Double Compounding Effect 
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Client-Friendly Dividend Updates
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Past performance does not guarantee future results.  May lose value.
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Inflation is top of mind.  We make it easy for you to 
have the “Rising Income Strategy” conversation.
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As advisors, what do we solve for more than 
anything else?

Income
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These three 
problems

1) Volatility 

2) Inflation

3) Tax Reform 

+
What your 

clients seek to 
accomplish

=
Empathy, 

structure, and 
direction

What the 
environment 

brings

What your 
clients bring

What you need 
to bring
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$500,000

Growth Income

Growth & Income BucketsGrowth & Income Buckets

$150,000 $350,000

%

$17,500

3/46/7

1) A place to go when you need extra cash

$200,000$50,000 $400,000

$20,000

2) Give yourself a raise
3) Protect your gains

The gains from the Growth Bucket feed the income 
bucket which feeds the bottom line
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$500,000

Growth Income
$150,000 $350,000

3/46/7

$200,000

UMA
Growth Managers

$150,000
% %

$6,750 $15,750+ + $27,600

Social 
Security

= $50,100
-20%

$40,080
$3,340 / Month

Annuity w/ Living 
Benefit

Liberty One 
Dividend-Focused

4.5 7.9

$22,500 = 4.5% of 
$500K
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• With Liberty One being large cap domestic dividend, 
the annuity is where you will own small cap, mid cap, 
international.  

• These are non-income investment types that you get 
to wrap with a living benefit!

• If gains get dropped into the annuity, the income base 
steps up.  Client get a built-in raise.
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• 7.9% w/d look high at first glance.

• In this example, overall withdrawal is only 4.5% of 
overall w/d rate.

• Keep in mind, the dividend yield will offset half of the 
$15,750 they are taking out.

• They are only selling 4% +/- of their shares to free up 
cash.

• If gains get dropped into the Liberty One account, the 
income base steps up because more shares are being 
purchased.  
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Some clients will not have enough saved to 
allow for a growth bucket.

Some clients may have so much saved that 
they will be able to have a large enough 
Liberty One account and will only need to 
take the dividends off the top.

Some clients will need a smaller growth 
bucket to accommodate the income need.

This is simply an example of a structure.  
Customized modifications are often 
necessary.  
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Non-Qualified Annuities

• I put non-qualified money into annuities only if the client 
needs the living benefit.

• I never use annuities for the tax deferral.

Here’s Why…
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Non-Qualified Annuities

$100K into 
MSFT @ $150 

per share

MSFT $285 per 
share

How much tax is 
paid?
None

$100K into an 
annuity

$250,000

How much tax is 
paid?
None

Individual equities and annuities are both capable 
of delivering tax deferral 
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Non-Qualified Annuities

What if the client needs to take money out?

MSFT
• Gains are taxed as capital gains.
• Part of the withdraw is basis.

In other words, the distribution is 
taxed at a lower rate and only part of 
the distribution is taxable.

Annuity
• Gains are taxed as income.
• Withdrawals are LIFO.  Gains 

come out first.

In other words, the distribution is 
taxed at a higher rate and is fully 
taxable until all gains are out.  Gains 
come out first.
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Non-Qualified Annuities

What if the client passes away?

MSFT
• Basis steps up

Annuity
• No step up in basis.
• Beneficiaries pay tax as 

ordinary income on gain.
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Non-Qualified Annuities

From a tax standpoint:

Annuities are more expensive if the client needs the money when 
they are alive.

Annuities are more expensive when the beneficiaries inherit the 
money.
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Client-Friendly Concept Pieces
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The Power of Compounding Dividends
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The Power of Compounding Dividends
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The Power of Compounding Dividends

For Advisor / Broker Dealer Use Only – Not For Public Distribution

Dividends matter - a lot.
Rising dividends matter the most.

A company that is increasing its dividend consistently over 
time is increasing its profits consistently over time.

A company that is increasing its profits consistently over time 
is increasing its share price over time.
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With core clients all having essentially the same core long-term income planning objective, 
most advisors simply leverage our strategies as a core sleeve in a broader UMA.

Maintain a stable core:
- Easy to Position
- Rising Dividend / Combat Inflation
- Reduce Volatility
- Recession Resistant
- Reduce Sequence of Return Risk

Rotate other sleeves/managers around the 
core as market/economic conditions shift.

Leveraging Liberty One

Make your core story your lead story.
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Leveraging Liberty One

Make your core story your lead story.

Easy for the client to understand.

When they understand it, they feel comfortable.

When they feel comfortable, they take action.
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Well Packaged Allocations 5-Year Beta Relative to S&P500

.45 .58 .73Beta

As of 3/31/24
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Client-Friendly Dividend Updates

+5.20% +6.32% +7.26%
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Report Cards
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Client-Friendly Concept Pieces
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Content-Rich Website
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Operations@LibertyOneIM.com

Subject Line = Yes
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www.LibertyOneIM.com

45

For Advisor / Broker Dealer Use Only – Not For Public Distribution

The content within this presentation is for advisor / broker dealer use only and should not be shared with the general public
under any circumstance.

This presentation is for educational and informational purposes only.  No decision to invest in any Liberty One strategy should be 
made based solely on the content within this presentation.  Many slides within this presentation contain snapshots of 
compliance-approved content pieces and factsheets.  Up to date content pieces and factsheets, along with their applicable 
disclosures can be found on our website at www.libertyoneim.com.

Liberty One’s ADV and other regulatory documents are available upon request and free of charge by contacting us at 
info@libertyoneim.com or 847-680-9255.

An investment in any Liberty One strategy does not guarantee a successful outcome.  Results will vary based on a wide range of 
variables.  Dividends are not guaranteed to be paid and may be reduced or eliminated at anytime.  No bank or credit union 
guarantee.  Not FDIC or NCUA insured.  May lose value.

Disclosures
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Pairing Advisory Business with 
Annuities
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